


In some cases finance may be the only way 
to make a sale viable, at the very least it will 
strengthen your proposal.

Most major blue chip security users are 
already making the most of the leasing route. 
But with so many smaller businesses catching 
up with the idea, any installer not equipped 
to offer leasing is missing out on an ever 
growing sector of the market. 

Latest figures show not only that half of all 
current security installations are financed 
through leasing but that 90% of all local 
authorities, nine of the top ten chartered 
accountants and 95 of the Times Top 100 
companies use this route too.

leasing and your clients leasing and your 
business



Leasing has the potential to bring significant 
benefit to finance and risk management within 
your business.

The benefits of leasing, both to you and to the 
end-user, go much further than your extra sales 
and your customers’ freed capital. VRS works in 
partnership with your business to structure a 
package which perfectly meets your needs and 
those of your client, maximising order values, 
increasing profitability and - using our five day 
turnaround of invoices - improving cash flow.

Order opportunities which may be otherwise 
too expensive to initially fund become viable, 
strengthening your reputation, your customer 
base and your profits, thus encouraging business 
expansion.

Rate packages are tailored for your requirements, 
allowing budgeted and affordable payments over 
the lifespan of equipment, whilst prompt payment 
of  invoices improves your cash flow. Full on-site 
training allows you to make the most of every 
sales opportunity, maximising business potential 
and increasing acceptance percentages.

Options offered by leasing strengthen the 
package you are able to offer to your customer 
and minimise possible price objection. With more 
flexibility for you and your client, leasing gives you 
the potential to increase order values and control 
of your customer base.

leasing and your 
business



On a basic level yes, but VRS has the 
experience to tailor a solution that will give 
you the edge.

Immediate use of equipment with no capital 
outlay whatsoever.

The ability to spread the cost of any equipment 
over its entire working life.

Pay tomorrow at today’s prices. Rental fees 
are based on current market prices, giving 
the user a real safeguard against inflation.

Bespoke rate packages constructed to meet 
your individual requirements. 

Easy budgeting. Fixed prices mean customers 
can budget for the future. Administration 
can also be eased with regular quarterly 
payments. Other payment arrangements can 
also be considered to suit customers’ needs.

All lease payments are fully tax deductible. 
The full amount of each year’s lease rental can 
be offset against tax compared with 25% tax 
allowance on the capital value of purchased 
equipment, which also diminishes annually.

Customers can upgrade their equipment 
either as new technology emerges or as their 
growing business puts new demands on the 
system.

a lease is a lease, right?

Using leasing as another line of credit allows 
working capital to be released for other 
projects. It leaves existing credit lines and 
overdraft facilities undisturbed but, unlike 
bank facilities, cannot be withdrawn at short 
notice.

Full on-site training and the support of a 
financial partner with in depth experience 
and knowledge.

Outright and immediate purchase of any 
asset, will often place undue burden on cash 
flow or stop the acquisition entirely. Leasing 
manages funding much more effectively, 
ensuring the impact on cash flow is spread.



With over ninety years joint experience the VRS team has strength in 
depth whatever your area of business.

Since 1993, VRS has become one of the UK’s leading lease brokers, bringing 
the facilities of top international finance houses to offer an attractive 
and highly competitive package to business. From security to telecoms 
vending to shopfitting, and even diving and underwater equipment, VRS 
has dependable experience.

With an approach based on partnership and support, VRS works with 
business to construct bespoke leasing packages, enabling financial and 
sales opportunities for your business.

a track record of success

Our key personnel are hand picked from 
within the industry for their experience and 
hands on approach. They can combine their 
recognition of current market demands 
with the use of on-line search facilities of 
Companies House and Consumer Files 
to help you make the most of every sales 
opportunity.

From proposal right through to payout, VRS 
can work for you to provide the best finance 
facilities the industry can offer.



periods from 1 to 7 years

deferred payments

credit draw-down facilities

exclusive lease-supply plan

specialist leasing

For more information or to get a quote contact us

t: +44 (0) 1928 531 720  
f: +44 (0) 1928 531 725

e: info@vrs-uk.com  w: www.vrs-uk.com

Seymour Court, Tudor Road, Manor Park, Runcorn, Cheshire WA7 1SY

maintenance inclusive operating leases

split deal

lease rental / lease purchase

As a specialist leasing company we are able to offer 
the following services:


